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Art Market Vendor Prep Guide 

1) Why should you do art markets and tent shows? 
• Learning and networking opportunity 

• Exposure to a larger audience

• Real time feedback and opportunity to teach people about your craft

• TO MAKE MONEY :)


2) Get to know the show you want to do - don’t go in blind 
• Research - visit, see if you’re a good fit, foot traffic and price points

• Communication - show info, application, online reviews, word of mouth

• Planning - what gear you need, show rules and requirements


3) Apply and get accepted - follow the rules 
• Make a mock booth photo - test your display before the show

• Take good product photos - guidelines 


4) Make your inventory  
• Cohesive body of work with clean packaging

• Plan for VARIETY in price points, selection and sizes, have something for everyone

• Always bring a “wow” piece to showcase your best work


5) Plan your display - table, tent or booth 
• Think of your display as a “mini gallery” (banner with biz name and website)

• Signage and prices clearly displayed

• Using the space - keep it clean and easy to navigate, hide boxes

• Keep focus on product - create levels and give the eye space to wander  

• The right gear for table, tent and booth shows

• Table - 4-6-8 ft table and cloth, table racks, bin displays or crates for levels, chair

• Tent - 10x10’ white tent (EZ-UP), (4) 40 LB weights, rain walls (same as table show 

except add standing print bins or additional tables, grid walls for wall art)

• Booth - hard grid walls or pipe and drape for booth (same as above) 

• Extras - shelves, additional tables, pedestals


• Weather, storage and transport - prepare for rain/wind, waterproof bins, dolly or cart


6) Pricing and selling at the show 
• Plan your “icebreaker” - two sentence “spiel” explaining your unique work

• Price everything before the show and clearly label it

• Have a full range of price points - $10-30 is the price point range of champions

• Table shows $5 - $75

• Art markets and tent shows $5 - $300 

• Booth shows and higher end shows $50 - $500+


• Keep pricing consistent on all your platforms (shows, online, studio, accounts)

• Display helps you sell - make display work for you

• Upselling, down-selling, cross promotion and add on sales 

• Payment methods - cash, Venmo, Square, Apple Pay, Cash App - have change

• Packaging and promotional materials (biz cards)


http://www.tracylevesque.net
mailto:tracylevesquefineart@gmail.com


A Few Misc. Craft Shows to get you started: 

In Lowell: 
Mill No. 5 A Little Bazaar, Mosaic Lowell Experience Lowell Arts Markets 


New England Area: 
Old Deerfield Craft Fairs (West Springfield and Deerfield, MA)

Andover Crafts in the Park (Andover, MA)

Castleberry Fairs & Festivals (Wilmington, MA) 

Chatham Festival of the Arts (Chatham, MA)

Yankee Homecoming Craft Show (Newburyport, MA)

stART on the Street (Worcester, MA)

New England Christmas Festival (New London County CT)

Craftproducers Festivals (Lake George, NY & Manchester/Stowe, VT)

Boston Arts Festival (Boston, MA)


Shows open every weekend Spring thru Fall, some have holiday 
events too: 

SoWa Open Market (Boston, MA) 

Greenway Artisan Market (Boston, MA) 

	 Also runs Somerville Flea

New England Open Market 

	 Events in Boston, Harvard Square, Plymouth 

Concord Arts Market (Concord, NH)


You can also try local farmer’s markets, look for pop-ups in your area, 
ask artist friends because there’s soooo many more….keep 
searching! 

Check out www.zappplication.org for out of state and higher end fine art/craft shows


On Facebook, join these groups: 
Crafty Friends Network

Artist Garage Group 

New England Craft / Vendor Fair Review

Art Fair Reviews



	Why should you do art markets and tent shows?
	2) Get to know the show you want to do - don’t go in blind
	3) Apply and get accepted - follow the rules
	4)  Make your inventory
	5) Plan your display - table, tent or booth
	6) Pricing and selling at the show

